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Less pressure on buyers in August in the 
Victoria real estate market
For the month of August we saw:

● 478  Properties sold in Victoria
● 6.3% Decrease from July 2022
● 42.5% Decrease from August 2021

There were 2,137 active listings for sale on the Victoria Real Estate 
Board Multiple Listing Service® at the end of August 2022, a 
decrease of 1.2 % compared to the previous month of July but a 
90.8 % increase from the 1,120 active listings for sale at the end of 
August 2021. 

“One of the metrics we watch when we look at the market is the 
sales to active listings ratio – this is the percentage of available 
listings that have sold over the course of the month, which helps 
indicate the balance of supply and demand,” adds President 
Dinnie-Smyth. “A high percentage means more of the available 
listings have sold, which shows a high buyer demand and that’s 
generally a favourable market for sellers. The lower the 
percentage, the more properties available. In general, we look at 
the 15 to 20% range as a balanced market.  ( continued on next 
page)
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Previous Periods Comparison of Unit Sales, 
Average Prices and Median

Previous Periods Comparison of MLS® HPI Benchmark Prices and MLS® HPI 
Index Values

Total new MLS® listings and total MLS® 
sales for entire district

The Sales to Active Ratio chart tracks the ratio of total residential sales over total active residential listings at the end of the month 
for each of the last 25 months. 

We can see indicators of the housing supply and demand with the active listing count and the sales count.  Observing the ratio 
between them can help to indicated a “buyers market”  when there is downward pressure on the prices, versus a “sellers market” 
when there is an upward pressure on the prices.

Ranges:
·Below 10%, is a downward pressure on prices (buyer’s market)
·Above 25%, is an upward pressure on prices ( seller’s market)
·In between 15-20%, where there is little pressure on the prices ( balanced market) 

 Right now, the ratio is 28.14 %while at this time in 2021 we were at 94.91 %. We continue to trend towards a 
more balanced market. As conditions change, connect with your trusted REALTOR® to understand how your 
selling and buying plans fit into the current market.”  Learn more HERE

MLS® HPI benchmark and value - Single Family Homes MLS® HPI benchmark and value -Condominium/Apartments
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LENDER 5-YEAR VARIABLE 5-YEAR FIXED

Nesto 4.20% 4.34%

Peoples Bank 3.65% 4.39%

Mortgage Alliance 3.80% 4.49%

Neo Financial 3.60% 4.49%

Prospera 4.00% 4.60%

First National 3.80% 5.04%

Equitable 3.80% 4.64%

The Best Mortgage rates from 
WOWA.ca

Check out their website for more information on 

● Mortgage Lending in BC
● Mortgage Brokers in BC
● Mortgage Regulators in BC
● Why Comparing Mortgage Rates Matters
● BC Mortgage Forecast
● Housing Market

Go to WOWA.ca
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Rising interest rates expected to lead to Victoria housing market correction
The real estate market may be taking a breather, but there has been no such break for homebuilders in the region judging by new 

housing start figures from the Canada Mortgage and Housing Corporation. The numbers, released Tuesday, show 2,681 new 

homes were started through the first seven months of this year in Greater Victoria, ahead of last year’s pace when 2,500 new 

units were started. It’s a tale of multi-family projects in two parts of the region, said Casey Edge, executive director of the Victoria 

Residential Builders Association. Edge said Victoria and Langford are once again doing all of the heavy lifting. “There are a bunch 

of municipalities that just fly under the radar every year, like Oak Bay that still doesn’t have zoning for duplex housing,” he said 

noting Oak Bay has built just 19 new homes this year, while North Saanich has started 16.

“And people question why do we have a housing affordability problem,” he said. “Well, you have just a handful of municipalities 

that are really carrying the weight for 13 municipalities.” The lion’s share has been done by Victoria so far this year. With a focus 

on condo and rental apartments, the city has seen 1,219 homes started, well ahead of last year’s 696. Langford has started 663 so 

far this year, off last year’s pace of 862 through the end of July.

Edge said what’s missing is the missing middle housing — townhomes and houseplexes, rather than the usual condos and 

single-family homes — that can suit small families and provide more housing options in all parts of the region. The fact builders in 

at least two of the region’s centres are busy may help the market catch up a bit, as the number of property sales has slowed 

considerably. The B.C. Real Estate Association released numbers on Tuesday showing Victoria’s sales dropped 37.5 per cent in July 

compared with the same time last year, while the Island saw a 40 per cent drop and the province fell 42 per cent. “High mortgage 

rates continued to lower sales activity in July,” said BCREA chief economist Brendon Ogmundson. “Many regions around the 

province have seen sales slip to levels well below normal for this time of year.” At the same time, provincial active listings rose 28 

per cent year-over-year. Inventories remain quite low, but the slow pace of sales has tipped some markets into  balanced or even 

buyers’ market territory, the association noted. Year-to-date, residential unit sales were down 29.3 per cent to 56,801 units, while 

the average residential price was up 13.2 per cent to $1.03 million. (Times Colonist, 2022)
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Many home sellers make the mistake of not preparing their 
homes properly for the market. And not preparing your home 
can have a damaging effect on your home sale price!
If you’re getting ready to sell your home, maximize your return 
by avoiding these common mistakes:

Poor exterior paint quality. (Think chipped or faded paint.) 
Simply touch it up and you’ll watch your estimated value shoot 
up!

Outstanding maintenance. And outstanding in this case doesn’t 
mean A+  it means long overdue. There’s not much else that 
turns off a buyer more than squeaky hinges, broken doorknobs, 
or a leaky roof.

Unkempt yard. Potential buyers are going to see your curb 
appeal first, so set the tone and first impression by cleaning up 
your yard!

Lots of carpets. This one doesn’t need an explanation….

We love our pets here–so much so that pets can have a big influence on homebuyers! So if you’re looking to sell soon, take 
a moment to see if you can highlight the things that make your home pet-friendly. It could help you score big with those 
buyers!

A nice outdoor space that has a fence is big for people with pets, so consider fencing your yard or highlighting your 
outdoor space for listing photos or tours.

If you’re near popular pet amenities like a good dog park or pet store,
 make sure your agent highlights it in your home’s marketing materials!

A pet-friendly neighborhood is a big draw for some buyers because it 
means that they’ll be among like-minded friends.

Specific home features like mudrooms, sunrooms, and doggy doors will 
make pet owners happy and excited about your home.

As you’re getting ready to sell, take a look at your home and see if you 
can better show off how great your home is for pets!

Shayla’s Tips

For more tips check out my Instagram page!
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Out of town buyers
There’s two sources of data regarding people moving to Victoria. One source is Statistics Canada’s estimates of migration, which 
includes all residents and breaks down where people are moving from. It shows that most of the inflow into Victoria is coming 
from Vancouver, followed by Alberta, with Toronto in third place.
Another source of data which focuses on just buyers is VREB’s buyer origin survey, which is the buyer’s agent’s answer to the 
question “Where is the buyer currently residing?”. Though not without its flaws, it shows that a bit over a quarter of buyers are 
from outside of Greater Victoria, with the split last year as follows. So have out of town buyers decreased now that the market 
has turned? Short answer: no. Not really. The second quarter buyer origin data was just released, and it shows that the 
proportion of out of town buyers remained near record highs, at 30% of total buyers. Note that the absolute number of out of 
town buyers is down with lower sales (634 last quarter VS 835 in the year ago quarter) but they remain a large proportion of 
active buyers.
That is also reinforced by the data on price declines. While not all out of town buyers are wealthy, many coming from Vancouver 
will have substantial means and be less credit sensitive than other buyers. They are also more likely to buy higher end homes 
(which absolutely took off during the pandemic). In a time when the market is sliding quite a bit, the price of single family 
houses over $1.5M haven’t budged, in fact they may even be up a bit since February. If we get a continued slowdown in 
Vancouver I do expect out of town buyers to pull back somewhat, but so far they seem undeterred. And if the wealthy out of 
towners are still buying, who isn’t? (continued on next page)
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Within 6 months we’ve gone from record hot market conditions and ubiquitious bidding wars to a much cooler market with 
decade lows in sales activity and sliding prices. However the economy remains strong, wages are rising, and we have a strong 
pace of new immigration to the country. So why is it that the same place that attracted 20 offers at $1.1M in February is now 
sitting at $1M with no interest? Who isn’t buying now who was buying in the spring? To look into this further, we have to 
recognize that there are essentially three major groups of buyers out there: out of town buyers, investors, and regular buyers.

https://househuntvictoria.ca/wp-content/uploads/2022/06/3mluxury-1655917949.8364.png
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Investors
Investors are more credit sensitive than wealthy buyers, and in fact may be doubly sensitive if they are leveraging the equity from 
their existing homes to invest in further properties. Investors also love rising prices, and tend to dive in when things are going up, 
and pull back when prices slide. At the same time we have extremely strong rental demand that is countering some of the rise in 
carrying costs and making it easier to hold on to properties that generate market rents. In the first 6 months of 2022 we still have 
a higher proportion of investor buyers than we had last year. While we had an average of 12.7% in the first quarter and only 8.0% 
in the second, that is similar to last year’s pattern where we had 10.3% in the first quarter and 7.4% in the second. The absolute 
numbers do seem to be down (due to fewer sales) and I expect investors to drop back as prices get boring, but it’s a little early to 
confirm whether this is already happening in the data. Either way the range seems to be between 5 and 10 percent of the market, 
so it’s not like our large sales declines are mostly due to investors evaporating.

Regular buyers
That leaves regular buyers, who represent the large majority of the market. They are both credit and sentiment sensitive, both of 
which has been hit hard this year. I suspect most of the drop in activity has been due to these buyers pulling back. While 
employment and wage growth remain exceptionally strong and falling prices help affordability, that has been entirely eaten up by 
rising rates.

A sluggish start to the month with sales dropping further while new listings remained at a normal pace. Last summer sellers went 
on vacation, leading to record low new listings and inventory. This summer it’s clearly buyers that are off enjoying the sunshine 
instead. Inventory has stabilized for the past 3 weeks or so, which is pretty normal for this time of year. The dropping sales rate 
should continue to bring up the months of inventory, but I doubt we’ll be seeing any drastic shifts in the remainder of the month. 
We usually get a second wave of new listings and sales in September, which will be a key time to watch if there is any life in the 
market before it shuts down for the winter. BY LEO S · AUGUST 8, 2022
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Work is being completed on the University of Victoria’s new residence hall, which will be ready to welcome 400 students in 

September. The accommodations are desperately needed, say many students, including one Master's counselling student who told 

CTV News anxiety levels are palpable amongst those trying to find housing. Other students said they’d looked for four months or 

more to find a place to live, with several noting the prices are significantly higher closer to campus. The Canada Mortgage and 

Housing Corporation blames a lack of supply of purpose-built rental buildings for the rental-housing crunch hitting all of Greater 

Victoria. Pershing Sun works for CMHC. She notes new purpose-built rentals in the region are down this year compared to last. 

“There were about 243 rental units completed from April to June, but that was about 60 per cent lower than last year's completion 

levels,” said Pershing on Tuesday. The CMHC’s latest numbers show a vacancy rental rate of one per cent in Victoria — slightly 

worse than Vancouver’s rate of 1.2 per cent vacancy. The organization says rental 

prices in the capital are at all-time highs – a trend that’s been developing for a 

few years, and one that reflects sky-high real estate prices, forcing many to rent.

Hunter Boucher with LandlordBC notes most everything, including insurance, 

has become more expense in the past year. “The cost of building a new building 

today, compared to even just two years ago, is astronomically higher,” 

says Boucher, who says low vacancy rates are creating an unhealthy market for 

both renters and landlords. Boucher also says more purpose-built rental supply 

is needed. (Robert Buffam, CTV 2022)

Victoria housing crunch hitting students hard

www.shaylaonthewestcoast.ca

Condo Clear Services Strata Tip
New Home Warranties in Strata Corporations

The BC Home Owner Protection Act requires that all newly built homes (including strata properties) or
buildings that have been substantially reconstructed be covered by third-party new home warranty
insurance. You may often hear this referred to as the “2-5-10 New Home Warranty”. 
Basic coverage includes:

● 15 months for defects in labour and materials

● 2 years for building cladding and delivery systems (plumbing, HVAC, etc.)

● 5 years for building envelope defects

● 10 years for structural defects

While some consumers may worry when hearing that a strata corporation is working on addressing warranty defects, we 

typically see this as a good thing. The reality is that almost no building is built with zero defects, and addressing problems while 

the warranty coverage is still active shows that the strata is being proactive and committed to addressing deficiencies, while still 

under warranty.

Finding no information pertaining to the building's warranty is therefore worrisome. As part of our review process, we always 

recommend that consumers obtain the strata corporation’s warranty certificate, as well as all documents and reports pertaining 

to the warranty and any warranty claims.

Information from Condo Clear Services Inc.
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A long stretch of sand separates 

the ocean from Esquimalt Lagoon. 

This is one of the best beaches in 

Victoria for walking, as the beach is 

generally fairly level, and it runs for 

many kilometers. The views here 

are sublime. Views take in the 

snowcapped Olympic Mountains 

off in the distance. The beach is 

wide and level with a mix of sand 

and pebbles, and copious 

quantities of driftwood line the 

beach. This is a popular beach, and 

Poncho’s Café and Catering is warm, friendly and 

always welcoming.  This coffee shop is a 

community-based eatery that offers Stick in the Mud 

coffee which comes from Sooke. They offer 

locally-made baked goods, sandwiches made 

in-house, quiches and soups made entirely from 

scratch.  

Find them at 755 Goldstream Ave #115

you'll likely see lots of people around; however, the area is so large, you'll still feel like you have your own 

patch of sand to yourself. Parking is plentiful, and many people like to sit in their cars here in winter to soak 

up the view, protected from the elements.

Esquimalt Lagoon

Poncho’s Coffee House
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How to 
Contact Me

Book a 30 minute phone call 

Book Now

On my website

ww.shaylaonthewestcoast.ca

Social Media
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